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A natural ‘people person’, Stacee 
Passen had been in sales and market-
ing her whole career. But it wasn’t 
until she bought her first home, that 
she became intrigued with the idea 
of selling real estate. “The agent I 
was working with eventually asked 
me to come work with him, but I 
was moving to Florida at the time. I 
ended up moving back to Southern 
California in 2010 and called him to 
see if the offer still stood. He said it 
did, so I got my license and just hit 
the ground running, really learning 
the ins and outs of business.” 

Stacee quickly made a reputation for  
herself as a trusted agent, and in 
2011, she joined Sandlot Homes, 
a family business, where she has 
gained an unsurpassed knowledge 
of not only the sales end of the real 
estate business, but the construction  
side as well. Stacee works with 
Sand lot’s founder, Jeff Huberts, and 
his investment team to acquire fore-
closures and distressed properties at 
deep discounts. “We’re a full service  
brokerage and investment company.  
Providing excellent investment op-
portunities for our clients whether 
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they’re cash investors or in  - 
dividuals looking to build  
their rental portfolios. We  
take these properties, re - 
build or remodel them, and  
in turn we are revitalizing 
neighborhoods as well. One  
of the things I’m most proud of is  
when neighbors tell us how much 
they appreciate that we are breath-
ing new life into the neighborhood. 
That’s a great feeling.” 

Sandlot’s Team pride themselves on 

providing the best product at the best 
value. Their full service construction 
team refurbishes each property to  
attract quality, reliable buyers. Being 
a “Boutique” brokerage, many times 
buyers have the options of working 
with the builder in selecting numerous 
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amenities and materials during the 
home’s build process to personalize 
their dream home (on pre-sold prop-
erties only).

If you ask Stacee’s clients what they 
love most about working with her, 
they would probably say that she 
was communicative and there with 
them every step of the way. “Buyers 
and sellers can get frustrated when 
they are left in the dark or don’t  

understand something. I want all my  
clients to feel like they’re my only 
client, so I always avail myself to 
them, answering all of their calls or 
text or emails.” Stacee believes in 
tons of advertising, and many times, 
has pre-sold homes for her clients be-
fore they ever hit MLS. “I prioritize 
their needs over mine. For me, every 
transaction has the same basic com-
ponents but they’re all so different 
because the clients are so different. I 
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really try to make the process stream-
lined and stress free. When someone 
hires me, it’s a privilege and gesture 
of trust. I take it seriously.” 

Stacee believes strongly in giving 
back and does so whenever she can, 
from small daily gestures, to big-
ger ones. She supports several char-
ities including St. Jude’s, Wounded 
Warriors and the ASPCA. Perhaps 
closest to her heart are charities that 

support ALS, something Stacee lost 
her mother and a close friend to. 
She is also actively involved with 
her church, and conducts an annual 
toy drive around the holidays. Fam-
ily comes first for Stacee, and she is 
grateful to have a career that gives 
her the flexibility to spend as much 
time as possible with her husband 
and grandchildren. 

Sandlot Homes will be hiring more 
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To learn more about Stacee Passen call 818-298-7552  
or email Stacee@SandlotHomes.com or visit www.SandlotHomes.com

agents to keep up with their growth so 
that customer service is never com-
promised. Since 2012, she has sold 
43 houses, as well as numerous lease 

and rental transactions. She couldn’t 
be more thrilled with her decision 
to join the industry six years ago. 
“ I love every aspect of what I do, 
but I really love helping first time 
home buyers. Educating clients is  
a big part of this business. They 
don’t know as much as we do, and 
we can’t assume that they do. I try 
and educate throughout the process. 
My first email is an outline of what 
to expect, so they go in knowing 
what will happen. My motto is pret-
ty simple, You can’t go wrong doing  
the right thing. That’s always in my 
head. If you sincerely offer your 
best service, you’ll always do well.  
Eventually it pays off.”

TESTIMONIALS

Stacee is the best of the best. I cannot believe there is a broker that works above 
and beyond there power, night and day, to be there for you.

Stacee was fantastic. Sandlot homes, Jeff Huberts and the whole team were  
absolutely the best. Our house is beautiful; fairly priced and of top quality.

Always pleasant and positive, Stacee displayed never-ending patience with our  
family and made us feel like our business was valued.

Stacee is a lovely person and is simply one of the classiest, most hard-working,  
and caring professionals we can imagine having the opportunity to work with.

Stacee was helpful, professional and responsive from the first day we met until we 
took ownership of our new home. She is knowledgeable and a delight to work with.


